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1.Learning Objective (3 HAR) 4

% Skill Objective(fifit H#n):

To make out and sign a complete export contract
according to the terms and conditions reached by
the negotiation of the exporter and the importer.
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Knowledge Objective(s1iRH1r):  (3)

.....

s* To know about the definition, forms, contents, and
classifications of sales contract or confirmation:;

“* To master some English expression methods and
skills of main clauses of sales contract or

confirmation;

“* To know about the procedure of signing the

written contract.
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2.0perating Tasks(#1FE55) (3)

“*Wangtao is the salesman of CHINA
ELECTRONICS ZHEJIANG COMPANY . He
prepares to sell 1000 pieces “forever” brand bikes
to New York Trading Co., Ltd. After business
negotiation, the two companies has reached the
agreement. Now you are Wangtao and are
required to do this task for him to make out and
sign the sales confirmation according to the
following materials. The date is Sept. 17th, 2012
and the place is Han gzhou city.( -5z H B L1 ik

i |- /\7{%}?/1/\/\ I\Bﬁﬂﬁjjj , M1 H 1000

N NEE f%ﬂéﬂéﬁﬁ N AR )]
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Bem&HR: KABBEITE $i5: N117

AR MB28 % ¥(E: 100055 2EH: 70 000 T

BAfY: CIFAZAEWT0E T B3 R

&ES51E: AC 4789
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1. Title & Contract Number (/\I_J%M&Aﬁﬁ) ~

—_—

P g s | S CI R TAZN

“sales contractfyts

%/\

[]” or “sales confirmationiH
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< A H1EH A : Contract No.:AC4789
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2. Preamble (|

o AFEAATHME. Hib. ALK ﬂﬁﬂtlﬁ
HVREHLAT

< IbA= HIEA
s Date: SEPT. 17, 2012
»*Place: HANGZHQOU, CHINA

“*The Sellers: CHINA ELECTRONICS ZHEJIANG
COMPANY

408 WENSAN ROAD, XIHU DISTRICT,
HANGZHOU, CHINA

“ The Buyers: NEW YORK TRADING CO., LTD.
% NO.88 FILANKLIN ROAD NEW YORK, U.S.A.

o 3. HFEHAFREIEHE. Wk P rnd
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o —MOCHEAFR, WEE S, WFEY, HIIKRE,
o T A S R TR A Y T, AR R A AN [

MK, HARIE T WA —H. L2 LR

ii?‘:fi:
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o 3’fm Art. No.:

i

< R~ B +51 Yellow and white equally assorted

(;ﬁ\ ERSOEIUGY

FEHKS: In cans of 250 grams (2507 W)
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% M= ABC6-16, Pifasl. -
EEsEE A /M3, 6, K/3.

.....

AP REERL, RET Y

ABCG6-16,red, white and black equally assorted, S/3,

M/6 and L/3 per dozen.
TR ABB6 S, K43

5171 18%

Quality as per Sample No. AB66, with moisture not
exceeding 18% ( or Max. 18%)

< I HIEN

+ "FOREVER"BRAND BICYCLES

“ART. NO. N117 MODEL MB28

e
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5. Quantity (&) Q\

: @?ﬁé"]mﬁ%é‘ﬁ\ ggﬁ%@ﬁﬁé&mﬁﬂﬂ%ﬂ
M, G ORI . i
ﬁ%ﬁ%%%ﬁ,, A B HYES s LU

T VT B AT

.:./q: piece (s) /pcs

SE. 5 set(s)

% fit yard (s)/ yds

< /Il metric ton (s) / M/T
%8 case (s)

< 4CHAE carton (s) / ctns

%] dozen /dz

< b2 HIE A 1,000 PCS

R R



S AFENT K, ¢
SRR
RKERN. FHHEE

6. Unit Price(\fLA) .

i
chiy . B TSR LR T
FIHTESE ﬁﬁm “At..... per......”
G S SR, SRR R 2 D

SNE, SR—AT,. U1.

< CIF4 %) 84410%70, 53% &

+*USD 10.00 per piece, CIFC3% New York
* (1) (2 (3) (4)

(1) AW AEA (2)&H ()T Ei= AL
"(4) 517[(113

< MR H B

“ CIF NEW YORK

<+ US$70.00 /PC

| 1%‘ i i Et :;I—I :‘
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* HEIXEA 5 18 88,2 1 2 T U$1n IR H mmn
NG B AR BT A R, N BSOS R IR BE 242

< A HIEA: US$70,000.00
< 8. Shipping Mark (521217 1%3K)

o Bk g stbrds, EFRH S Sk i sz XU R E R g, —
WA DY 7 1 25

< ABC e B3 N TR AR
< SIC NO: 3360 H45

< NEW YORK H

< C/INO 1-UP 5

& A7 LCSLSERUTT A B 7 1 1 W EL 42 1509 2 U m) 5 At
Seller’s Option” (H=ZT%EE) -

A= HIEA: AT SELLER’S OPTION

| ﬁ 5. -hmﬂl www.pptcn.co
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9.Packing (fuk) (9)

< BFEAERIT. T, ARERMEEE.

& ARG BT AF R BR AT 0 =R 05 RIS
1)H..32 . FH4%FE2%E in cartons

2)Hwun i, BEERZ D

“* in cartons, each containing ... / in ... of...each
. FERFERE, BAEEE104T

< in cartons, each containing 10 dozen / in cartons of 10
dozen each

M, BHEZ D, HTER KM
“* in ... of ... each, ... to ...
. HERNREE, R —IT, T4
< in polybags of a dozen each, 10 bags to a carton
< 1= HIEA: IN WOODEN CASES

0L wesertens
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<10.Total Value(.: (&)

S IHE RKE4%81, LL"Say” H=3k, K-, 452 "Only”
RoR"HE WAL HIE N SAY US DOLLARS
SEVENTY THOUSAND ONLY

< 11. Port of Loading(Z%iz 1 F)

< IF: HIE N :CHINA PORT (NINGBO OR
SHANGHAI PORT)

< 12. Destination( H /#J3ih)
o IR HIE A CNEW YORK, USA
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13. Shipment(}eiz WIR) (3)

< WRIEHAR—MAEFEREHRRE, HELIBNEE AR F5
E, A e Y200746 H”( In / during June, 2007 )

ﬁ%ﬁﬁtt%x_, WZEER L. BEMEE. BT, T
G NRE . o] HEE:

< in ... equal monthly / weekly / quarterly instaliments /
Iots beginning from .....

o HTEM, TEI)E i _E “with transshipment at......" .

< W O =M HEERE, EFEENT

< In three equal monthly lots beginning from September
with transshipment at Hong Kong.

% A HIE N\ :TO BE EFFECTED FROM CHINA PORT TO NEW
YORK, USA BY SEA NOT LATER THAN 30TH
NOVEMBER.2012.ALLOWING PARTIAL SHIPMENT AND

TRANSSHIPMENT. V
. ﬁ o 1 il ’l'.i www.pptcn.“m




o DRES SN 2 L
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& PR, BCORES A1,

< 0] 1E N ETERE:
o =L ... 5, ¥ R RS EN110% 5 R —

War Risks as per

14. Insurance({# %) ..
3
T P "

g7 NG ok N Syl

PIRG Fi% 4% . (To be effected by the Seller for
110% of the invoice value against All Risks and

)

“ (EFOBENCFRAAZINIG DL I, W ST BT AR,
XHT ] RS HES 5. To be effected by the Buyers.

b HIE A : TO BE COVERED BY THE SELLERS FOR

110% OF THE INVOICE VALURE AGAINST ALL RISKS

AND WAR RISK AS PER THE CHINA INSURANCE

CLAUSES OF CIC DATED 1ST JANUARY, 1981.




15. Payment (X115 50) 4
BRI A TR ARSI T4 .

e

*

[ b5 57 25 T B SAN T A =

> (1) JLf+( Remittance )

By (T/ T)VEIC (M T)\EIC (DID)
> (2) F ( Collection)

AFERACH (DI P )R A H (D TA)

» (3) fZFIIE (L/C)
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i T30 Ay 2 A K AT LU — AR F B
By 100% confirmed, irrevocable sight L/C to reach
the Sellers 30 days before the date of shipment
and to remain valid for negotiation in China till the

15th day after date of shipment.

o WU AT, DRSS ANl a0 B RIS A
WF o A3 RN T892 AT 30 R B3k 207, HAX AT A%
W5 Lk %aa s 15K, 487 1 213




—

< (4 BRI 2SS &, e

“»20% of the total contract value as advance
payment shall be remitted by the Buyers to the
Sellers through T/T within 15 days after signing this
contract. The remaining 80% will be effected by
D/P at sight.

o LTTHED [AAEAT 5 15K 20 % K b3 sk FLL 45 3277

HA280% B ks F RIS Az 5107 A

< ItA HIE XN :BY IRREVOCABLE SIGHT L/C TO

REACH THE SELLERS 30 DAYS BEFORE THE

TIME OF SHIPMENT AND REMAIN VALID FOR

NEGOTIATION IN CHINA UNTIL THE 15TH DAY

AFTER THE DATE OF SHIPMENT. g




%16. DOCUMENTS(#.4):

1) MANULLY SIGNED COMMERCIAL INVOICE IN
TRIPLICATE CERTIFYING THE GOODS
INVOICED ARE OF CHINESE ORIGIN. F255\k

[

KEE— A ‘:iﬁﬁﬁﬁiﬂﬁﬁfﬁtﬁf e E
2)PACKING LIST IN 5 COPIES. #4f8a— 145

3)FULL SET OF CLEAN ON BOARD OCEAN
MARINE BILL OF LADING MADE OUT TO
ORDER AND BLANK ENDORSED NOTIFYING
THE BUYER AND MARKED “FREIGHT

PREPAID” DETE T CAEEE R ., 5%, .

FEHYE A, K NEERIAN, FE e zr Eﬁ“’

Y

F www.pptcn.



4)INSURANCE POLICY OR CERTIFICATE IN
DUPLICATE. £ B — 2 A7

5)CERTIFICATE OF ORIGIN IN DUPLICATE
ISSUED BY LOCAL CHAMBER OF COMMERCE
OR CCPIT. H i iy 2> B SRR 2 28 I 1 Ji = HiL i —
AT o

6)COPY OF THE E-MAIL OR FAX SENT BY THE

SELLER TO THE BUYER WITHIN 48 HOURS
AFTER SHIPMENT.

o AEREMTE 48>/ A SE T A4 ST P AR LY
SR (HIAS . are

ft Vi &
i gl T ¥
¢ bt J'..'::\_:". R
f o L& [
il | \ .L ? = H

j www.pptcn.cor |




17. General Terms(— M 5%:K)

o BARES M. B ARH R
T7 {0 e A, — R AT R T 2 B
A A T SR BT, AT,

o W& [Al B A s A A
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Chapter Two
Contract

Section 1 Introduction to Contract
Section 2 Signature of Contract

! fi‘ 1 = Et i &






Words and Expressions (5)

L)

0

> Responsibility 5711 Condition 44

» Negotiate ¥4 1%, R A WU e il

<% W AT Negotiating Bank

< Inspection ;%  Discrepancy Z ;M5 A
< Arbitration {13

4

L)

L)

4

%+ Purchase contract Iy 57 & [f] Sales contract {5 & A

< Purchase confirmation 452 ffiiA 1

< Sales confirmation 5 &A1

< Agreement P33 (15)  Memorandum & 55k
< Order 1] .

b

il

"
i

Las=ma

'

Y/
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Preview Questions 5

8 ."'+

sz Whats.; difference between , Q3: What is business cori racﬁf?
international contracts and domestic Q4: What is the usual format of

ones? ontract?

Q1:Can you describg
contract?

: How many parts can the
contract be divided into? What
Q6: How many types can the are they?
contract be divided into? What

are they?




Q1:Can you describe the contract?

The contract is a written agreement that clearly
states the rights and responsibilities of both
parties to a transaction. & [F] 2 F i ,iE &1
2 T 22 Z N5 KI5 AT

It is made by and between the buyer and the

seller, whereby the buyer agrees to buy and the
seller agrees to sell the goods on the terms and
conditions. & [F] & K7 ML 7 2 (BT MLH, HIAE S
FIAISE 1 ek T S 7 IS 7 6 I 7 S S 140 i

E._ : _/:;;/h
i 1\,  www.pptcn.



Q2:What's difference between international .
contracts and domestic ones? *g:

International contracts must be prepared
and negotiated in a completely different
context (4 % )than domestic ones.

An international contract is not merely a
document setting forth (31 x2) quantity, price,
delivery arrangement of the product; it must also
take into account (%5 /&)the local legal system (4
Hiyk & %) and political and economic risks (F7
W I B X IBLG 2257 XU )in the country involved.

-.\Vf
n  xp 1) A | | www.pptcn. _ ‘m




[ (

Business contract (F7\V &
7)) is the lawful agreement
showing the conclusion of a
business drafted by and
between the buyer and the
seller, whereby the buyers
agree to buy and the sellers
agree to sell the goods on
the terms and conditions
they negotiated.

Fe MV ) 2 SV B R A 3R

JIMSEJ5 2 Bl F AT LR —

ENV S5 ik B 45 R, AR

AT Bip 72 HO 25K T SR AN SE
J5 AR A R RS2 .

\‘V
li o T8 1 . 1l www.pptcn.
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+*the usual format of contract:

Oral form 3L

Written form

SEIZN

Electronic form E




Q5: How many parts can the contract be

divided into? What are they? Q

.....

+* No matter which kind of contract, it can be
generally divided into three parts:

¢ The beginning part :
Name of contract &[5 %4 ¥R
No. of contract &[5 514

Two parties’ names, addresses, telephone No., fax
No., E-mail, etc. & [FIX )7 & ¥, Mok, Fi % 505 A4 H
T, E-mail &%

Date and place of issue & [A]25 1] H #HFIHb £

i . (i Hi W PRI



_asss,

¢ Description of the commodity--- name,
specifications,quality,quantity, package...etc. 7%
IR --- 24 BRI, e, e 5
Shipment clauses---port of shipment/destination,
time of shipment, means of transport, etc. %1z 457K

—--SIE U, H I, B Nt Ta) iz 4 =05
Insurance clauses if necessaryfr & 4k ik
Payment terms---time of payment, means of

payment S'Zﬁamrj\---iiﬁﬁﬂm SUA T A

Inspection clauses i % 45 K
Discrepancy and claim ANAF &5 12 g
Arbitration %

| ﬁ’ Ee. .1 ulu’l B . pptcn



.....

¢ The end part:

« Copies of contract & [fl473 %
< Language in use f#i 5=

< Date and place of signature 2511 I} ) FlHh &

< The signature of two parties X{ /7 255

| ﬁ . .. 1l www.pptcn.com
SIS - i



Q6: How many types can the contract be
divided into? What are they? Q)

e

** There are five well-known types of contract:
< Contract(& [7))

« Confirmation(#ii\ 13)

< Agreement(1/31X)

% Memorandum( £ 53K

< Order(i] H.)




.....

Sales Contract(ij# 4 [F]): is a written agreement
offered by the seIIer that clearly states the rights
and responsibilities of both parties to a transaction.

Eﬁ%ﬂ k()5 T B, B AR RN E AT 22 RTT IRIAR A

Purchase Contract (/L7 [7]): is a written
agreement offered by the buyer is the legally
binding document that sets forth the terms of the
sale, establishes the rights and obligations of the
two partles involved. H 35 77 & A 1 5 ThI w33, B A 4L
7E AT 2y W5 AR I 54T

.l'. &
W& g

\ o i
’li  xp 1) AN & www.pptcn.com



Confirmation(#ii\ 1) _

“lItis a contract in a simplified form. Confirmation
can either be “sales confirmation(45 & #iiA15)" or
“purchase confirmation(J&J=Lffii\ )" according to
whether it is made by a seller or a buyer. It usually
has all terms of deal as listed in the contract except
the clauses referring to claims, force majeure, and
arbitration.

A formal contract or confirmation should be

prepared in duplicate, each of which should be
signed by both parties.

A A — M < X0 283 — 2 0

\s,:" Jf/’_f:
. ﬁ B 1 . TU www.pptcn.f




.....

< Agreement(1/31%)
It is the synonym of contract in law binding the both two
parties.

> Memorandum(#5 53%)

* It is a kind of lawful document signed by the seller and
buyer having the same lawful restraint as contract. Memos
are seldom used in trade in China.

< Order(i] #.)
** It is a kind of commodity order document drafted by the

buyer. Order usually contains the name of commodity
required by buyers and the terms and conditions accepted

by the sellers. iold
Ny
1li s ‘I i TU www.pptcn.ja im
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.....

% Q: Can you introduce the process of S|gnature of
contract?

“* The process of signature of contract often goes
through four steps:

< enquiry 1%L

< offer K&

< counter-offer &%
< acceptance %%

| ff' g i uai Ty wiw.pptcn.cam



.....

enquiry 5 2 1

“*the act of requesting information on the avallablllty
of specific products. It is usually made by the buyer.
It can also be made by the seller, who may initiate
the negotiation by making an enquiry to a buyer,
stating his intention of selling a certain kind of
goods to the buyer A S E?‘”\%B’J Ji
M T WS E S R A, [ X]L/J ] ) S 1% R El/]ﬁ
KA T 5 WL al L Jrve . tn] Ll sk
feth CR2ZHUEDD)

*» The enquiry made by the buyer is usually called an
“invitation to offer "(i#i5 & #L), the enquiry made
by the seller is usually called an “invitatontoa .
bid " A \ 4

\ o i
’li  xp 1) AN & www.pptcn.com




.....

“ Offer is a major process in business negotiation.
An offer from one individual or firm to another is a
declaration that he or it is willing to sell or buy a
certain amount of specific goods at specifed price
under specified terms

o RE TR IR —T CRELN offeror) [ %) 5

(54 N\ offeree) #EY

NI gy oA IR I X

LSRG XTI AL Sy s AT SE A RN — T (3R

ﬂ_\‘ o
w RAELAEIERE ERRONEEL, Bk
PRELTPR

AT N,

o

A

N

o

.l'. )
W& g

\y i N i
n  xp i) S 1| www.pptcn.
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.....

“* A counter-offer is the process of bargaining for
terms. b B & — NSRRI IE T I R

B AR RA AL, P2 I R

=y
=%

“* A counter-offer is, in fact, a partial rejection to the
original offer. So, it is a new offer and at the same
time, the original offer lapses. 4%, B350 AKX}
R A iR LE, o 2R N DU R N B HBAT 7] )5
RAEE NS IR L. — 7B R L 7 ik Jn
R LT, BRI AR ARNFRE, ZHEAA
RO R ot P2 I V

WL L wewpptencgm




.....

“* An acceptance , means the formation of the
contracted relationship of the two parties.

% B K2 XN & R TE R
+*is a total assent to the terms and conditions of an
offer or a counter-offer, which means that the

offerer and the offeree have come to an agreement
on the sale.

¢ It is binding on both parties.
SR, (EEEE LR R, R AT ERERE
BAEENE, EWEKENMZ N B CEMRAE

i
2 Vi
\y o I.* .
| 'ﬂ o £ Sl 1 i www.ppcn.“m




.....

The main contents of the contract ($)

Quality clause i & 53K

“ It is not only the principle part for the
describing goods , but also the main evidence
examining the condition of commodities during
delivery. It usually includes the goods
description such as name of goods, quality,
specifications.

e REFX KB MG, RENNR.

Y/
! ﬁ s 1 e TV www.pptcn.f
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sample dispatched by the seller on 20 Oct. 2005

* EULRE, 5758324, 15K, AiiE AT AR 3L U7 720054
10 520 H #F X B FF i

< Chinese Grey Duck’s Down (' [E K3 %% )with 19%
down(%%) content, 2% more or less allowed.

% Sesame seeds

** Moisture (max.) 8%

“* Admixture (max.) 7%

 Oil Content (min.) 50%

** (should the oil content of the goods actually shipped be 1%
higher or lower, the price will be accordingly increased or

decreased by 1%). V

"11 . 1 . T4 www.pptcn.com



.....

Quantity clause éﬁg/mj\

“ It includes weight, number, length, area,
volume, capacity,.

Unit of Measurement & #.47
Weight: (Gross Weight () , Net
Weight (i) , Conditioned Weight (2
=) , theoretical weight (¥ i¢E &) , and
legal Weight (ZEEE&E)

<+ Capacity: liter or l.; gallon or gal.; bushel

(7XE) or bu.
R‘V:
E T EI!.;; o




.....

< Length: yard or yd; meter or m.; foot or ft.;
cent-meter or cm.; etc.

< Numbers: piece ({f) or pc.; package (fi) or
pkg.; pair; set(=) ;dozen or doz.; gross (%)
or gr.; roll (:%5)or coil; unit; head; case; bag, etc.

< Area: square yard or yd2; square meter or m2;

square foot or ft2 etc.
NVo yme: ublc meter, cubic yard, cubic foot,

IC INC
“%/ “}’/-_'.
1li s ‘I Jalid &' www.pptcn.ja ‘m



.....

“In contract , "more or less “ and “about, circa or
approximate” are allowed to avoid disputing
because quite often the shipment is over-delivered
or under-delivered, esp. for the trading of bulking

goods.

o %E/El\lﬁ.l -

0L UHE F Y"more or less” (i 9 R 45K

and “about, circa or approximate” , LG R1z i

=
=+ HH

P2 R DA PITIE I 2 25

wuéii,/yf*’:”
LN ; ‘e ,.,
n e £ Sl 1| www.pptcn. : ‘m



.....

+ CHINESE RICE 20000 metric tons, 5% more or

less at seller’s option.H |£

5B 1 25 5%.

FK20000 A0, Sz 5]

“* CHINESE PEANUT 500 metric tons, gross for net,
5% more or less at seller’s option at contract price.

[

]

:F

yia

£ 5002 11, LB AR 14, 52 5 17308 K255 5%, 906G
oS L A

¥ L7

\%/, &
\ PO v rrcadie
1[1 - wl “"". 2 ; -gu



.....

“* This part usually includes the mode of packing (@%ﬁ
%), the packing material(2.2:41%l), packing cost(@%ﬁiz

Z%), and packing mark(fl 3515 %5), ete.

E.G.

In cartons of 20 kilos net each. F451%35200

In cartons of 25 kgs net each, 20 cartons on a pallet, 20
pallets in a FCL container. RV H525/0 T, 2040 5 —E
#5,20 R g — A S AR A

To be packed in poly bags, 25 pounds in a bag, 4 bags in
a sealed wooden case which is lined with metal. The
cost of packing is for seller’s account. H %8 £3{u%%,25

b —43 45358 — BB IR AR R/ HSEITEWH ME , 5
IR B FH HS2 U7 A& 4H. v
i/

| ﬁ; i I;:...i'.j M-pptcn-f




.....

Price clause ﬁl‘%%frj\

o |t usually includes the unite price(#-4/) and total
amount( il 4:40). It is composed by (... 41 %)
quantity unlt(éﬁgﬁh) unit pnce(ﬁ% ),

currency(%3 M) and trade terms(¥ 2 RiE).

<+ HKD1000 PER M/T CIFC5 HONGKONG

< BE 310003 TCCIF F 5% & by

< USD 1000 PER CARTON FOB NANTONG,
GROSS FOR NET %:4%410003% cFOB F’i , LLE

(RED
% USD 85 PER PC. CIF NEW YORK LESS 1%
DISCOUNT%:14:853 JGCIF L), 1% AN i 4y \}y’

! ﬁ . 1 e TU www.pptcn.“m




_asss,

It usually includes time of delivery(scﬁfﬁj“lEﬂ),
port of loading(Z::iz /)& port of destination(H
[)#5), transshipment(¥%iz), partial shipment(4;
fit#:1z )and the method of transport(Z:iz /53X).
Shipment on or before/not later than/ latest on
Oct. 25,2005 by sea 3%z i [7] /12 T-2005F10 H
25H iz

: ﬂ’ L_ rk; 'L”a ..... 1“ ..... el =



Shipment to be effected within 20 days after
receipt of L/C. The relevant L/C must reach the
seller not later than 30 days before shipment. X

2fE

JUE 5 200K Y 3eis AR HIE

12 B 30K 2L 7.

Shipment from Dalian to Genoa during June
2004 with partial shipments allowed,
transshipment not permitted.

R

B5alam

.....

B




.....

Insurance clause fRIE5HK (D)

7ll), amount insured (¥ fx4:%i) and the party
effecting the insurance(# #1245 ).

1.Under FOB or CFR:
1) Insurance to be covered by the buyer.

2) Insurance to be effected by the seller on behalf of

the buyer for 110% of invoice value against all
risks, premium to be for buyer’s account. #1357 Z
FESE T 5% R ZR S E110% RN — VI, O [ 9% i =K
Ji P,

2.Under CIF:

: ﬁ 1 = Et ualid 1 l'i g PR i



—

four aspects, they are: the insurer(#{& .\ ), amount
insured ({1 4:%0), risks covered (¥4 ), and
which Insurance Company’s conditions should be
abided by (M3 5y ORI 2 7] ) 45 5K).

¢ Insurance is to be effected/covered by the seller for
110% of the invoice value against all risks and war
risk as per or subject to ocean marine cargo clause
of the People’s Insurance Company of China dated
01/01/1981. =L 7 AR 5198141 H 1 H st s+ A
ORI 2 AR DR IR IS 250, R SR WU 110%
PR — D) A A
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Payment clause = £ 4k Q\

<+ This part usually includes the time of payment( =z

£ A Yand means of payment (£ 7 2X)

“* The buyer should pay 50% of the sales proceeds
iIn advance by M/T to reach the seller not later than
Oct. 25, 2006 £ Jj V. AR J-20064F10 H 25 H K
50% B K AR 1L A 45 =27

“* The buyer should pay 100% of the contract value
by T/T upon the receipt of the original Bill of Lading
sent by the seller. 37 W T 2327 27 A8 1) IEAS$E
HLJ5 37 RIRE100% Y 53 3 H I AT A2 5275

\%j ,J::/'rf
) o S ..
. 'ﬂ i £ & www.pptcn.lm
T : . -
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¢+ The buyer shall open through a bank acceptable to
the seller an L/C to reach the seller 30 days before
the month of shipment, stipulating that 50% of the
iInvoice value available against clean draft at sight
while the remaining 50% on D/P at sight. The full
set of the shipping documents of 100% invoice
value shall accompany the collection items and
shall only be released after full payment of the
invoice value. If the buyer fails to pay full invoice
value, the shipping documents shall be held by the
issuing bank at seller’s disposal.

.l'. ]
b o
&d 22
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’li  xp 1) AN & www.pptcn.com
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NLUASE TS O 52 an NI AS R BV IR € 50%
P AV R S 5AY , Hax50% A il R4S
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< Inspection clause % 4k

< This part usually includes how the right of
inspection is determined (%4 /1 IF15E), the
time, place (# %1 [8],H & )and organization of
inspection((#: % H114).

< Claims clause &4

< Arbitration clause {}#:5<&

< Force majeure clause /A H1 /1 &K
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Signature of contract ($)

'

*» After the process of enquiry , offer and counter-offer, the
two parties of trade definitely accept all the terms and
conditions about the commodity; they will sign a written
contract &t R KRB AKBEZ G, AT REER
TR 3L oy B 4 sk L RS T R8T — A B & .

* Usually the contract shall be effected from the date of
signature. The two parties of trade should sign their name
showing that the contract has become effective. The
contract is binding the both two parties and if any party
infringe the contract he will take the relevant responsibility.

< W, SRNETHEET AR 7T URRSFE K
3o A FXTXTRRAE AR, S R &R TRk A& E

FH. ) AT o
NV:
1li s ‘I “ h, www.pptcn.;‘m
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Case study QE

non-firm offer? Why?
» Dear Sirs,
»  We thank you for your inquiry of March 11.

» We are making you an offer for 50,000 pieces of Silk
Blouses at USD86.00 per piece FOB Ningbo for shipment
in Sep./Oct., 2008. Payment by irrevocable L/C at sight is
required. This offer is subject to your reply reaching us on
or before Aug.15, our time.

* Please note that we have quoted our best price and are
unable to entertain any counter-offer.

* We look forward to your early reply.

\/
0‘0

» This is a firm offer.
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Dear Sirs,

Thank you for your letter dated April 5, in which you express your
interest in our Men'd Pajamas.

At your request, we take pleasure in making you the following offer,
subject to our final confirmation:

Commodity: Men's Pyjamas

Quantity: 2,000dozen

Size: L/XL/XXL

Color:  white, blue, red

Price: At USD96.00 per piece CIF Montreal

Payment: By irrevocable L/C in our favor payable by draft at sight to
reach the sellers one month before shipment and remain valid for
negotiation in China till the 15th day after shipment.

Our stock is light with heavy demand. Therefore, your early decision is
necessary.

This is a non-firm offer. RV
1} . ‘.
n B £ LAl &' www.pptcn.i ‘m



< (1) inquiry

< Copenhagen,July25, 2008
< Cathay Export Corporation
< Beijing, China

<* Dear Sirs,

< One of our clients in Odense is in the market for a parcel
of 3,000 dozen/set of ladies’ Pyjamas. We would therefore
ask you to make us an offer based on CIF Odense
including our commission of 2%.

<* We Shall appreciate it if you will arrange for shipment to
be made as early as possible by direct steamer for Odense.

< As usual, our sight irrevocable L/C will be opened in your
favour 30 days before the time of shipment. 3/
1 www.pptcn.y

< Yours faithfully,
<+ COPENHAGEN TRADING CO.LTD. Y S

Ia
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Beijing, August 2, 2008
Copenhagen Trading Co. Ltd.
Copenhagen, Denmark.
Dear Sirs,

Thank you for your letter of July 25 inquiring for 3,000 dozen/sets
Ladies’ pyjamas. We take pleasure in making you an offer as follow,
subject to your acceptance reaching here not later than August18:

3, 000dozen/sets of Art.N0.208 Ladies’ pyjamas in pink, blue and
yellow colours, equally assorted, with the size assortment of
S/3,M/6,and L/3 per dozen, packed in cartons,at$26.00 per dozen/sets
CIFC2% Odense, for shipment form any Chinese port in October.
Please note that, since there is no direct steamer available for Odense
in October, we find it only possible to ship the parcel with transshipment

at Copenhagen.
b /VK /’
Ly : e
n s £ Sl &' www.pptcn.i ‘m

We look forward to your early reply.
Your faithfully,
CATHAY EXPORT CORPORATION
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(3)Acceptance ..

?.'

Copenhagen, August 9, 2008
Cathay Export Corporation,
Beijing, China.

Dear Sirs,

Thank you for your letter of August 2 offering us 3,000 dozen/sets of
Ladies” Pyjamas at $26.00 per dozen/sets CIFC 2% Odense.

We are glad to have been able to prevail upon our client to accept your
price, though they found it a bit on the high side.

We are now arranging with our bank for the relevant L/C. When making
shipment, kindly see to it that insurance is to be effected against ALL
Risks and War Risk as per the China Insurance Clauses of
1January,1981 for 110% of the invoice value. As to the shipping mark,
we will let you know soon.

Your faithfully,
COPENHAGEN TRADING CO.LTD.
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